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FOR IMMEDIATE RELEASE
Douglas Elliman Announces International Expansion into France and Monaco

Meeting American Demand for French properties, the U.S.’s Premier Luxury Real Estate Brokerage
Forms Alliance with Renowned European Real Estate Leaders Philippe Curutchet, Fredrik Lilloe, and
Edward de Mallet Morgan

e Douglas Elliman expected to have 14 offices and more than two dozen agents across the south of France.
e In 2024, properties valued over $5.85 million USD represented 30% of total transactions on the French
Riviera, generating more than $10.5 billion USD in real estate sales.

e Since 2022, American tourism in France has increased, surpassing British and German visitors in 2024 and
translating into greater American demand for real estate.
e More and more Americans are drawn to the area’s culture, cuisine, and way of life.

New York, NY (October 28, 2025) Douglas Elliman Realty, one of the largest residential real estate firms in
the country with the highest national average sales price of top-ranked brokerages and a subsidiary of Douglas
Elliman Inc. (NYSE: DOUG), today announced a new foray into France that will bring its renowned brand and
high standard of service to the prestigious markets of Bordeaux, the French Riviera, Monaco, and Saint-
Barthélemy (St. Barths), with plans to expand into Paris and the French Alps soon.

The announcement was made today in Las Vegas at Douglas Elliman’s annual sales gathering, ENDEAVOR, in
front of hundreds of Douglas Elliman agents, executives, and staff.

Led by industry veterans Philippe Curutchet, Fredrik Lilloe, and Edward de Mallet Morgan—who are in Las
Vegas to sign their agreement with Elliman live on stage—the new alliance will serve clients throughout the
south of France and Monaco, providing seamless access to luxury properties in some of the world's most
sought-after destinations.

"This announcement represents the realization of our vision for a truly global network that exemplifies our
commitment to excellence," said Michael S. Liebowitz, President and CEO of Douglas Elliman Inc. "Philippe,
Fredrik, and Edward have built an exceptional reputation in the French luxury real estate market, with a track
record that speaks for itself. They embody the entrepreneurial spirit and dedication to client service that define
Douglas Elliman, and we are thrilled to welcome them to our team."

Philippe Curutchet, a prominent figure in high-end real estate, founded the holding company Globality in 2009
to specialize in luxury property operations across France. Under his leadership, the company has established a
strong presence in prestigious locations, including the southwest of France (Bordeaux, Cap Ferret, Pyla sur
Mer), Paris, Biarritz, the French Riviera, Monaco, Saint-Barthélemy, and French Alps (Megeve). Also the
founder of Residential Group, Curutchet guides Globality with a clear vision to expand and elevate the luxury



real estate market in these prime destinations, combining market expertise with a commitment to excellence and
client service.

With over 25 years of experience in the luxury property market, Fredrik Lilloe has established himself as a
leading figure in French Riviera real estate. His team has transacted over $2 billion in sales and currently holds
the French record for achieving the highest price per square meter. Originally from Oslo, Norway, Lilloe moved
to Paris in 2001 before settling in Nice. A trusted expert regularly quoted in publications including the
Financial Times, The New York Times, and Le Figaro, he has handled some of the most prestigious trophy
assets along the Cote d'Azur.

Edward de Mallet Morgan brings more than 20 years of experience transacting on behalf of high-net-worth and
ultra-high-net-worth clients across more than 15 countries and four continents. As Group Head of The Private
Office, de Mallet Morgan specializes in selling properties, including many sourced off-market, in key high-
value locations from Monaco to the Bahamas. A recognized authority on super-prime and ultra-prime real estate
market trends, he has built enduring relationships with clients ranging from royal families to titans of industry
across Europe, America, and Asia.

"We are incredibly proud to be the first to join the new Elliman International," said Philippe Curutchet and
Fredrik Lilloe. "Douglas Elliman's reputation for excellence and innovation in luxury real estate aligns perfectly
with our values and vision. This opportunity allows us to offer our clients an elevated level of service and
access to a truly global portfolio of extraordinary properties."

"This endeavor represents a natural evolution for our business," added Edward de Mallet Morgan. "Our clients
increasingly view real estate as a global portfolio, and this collaboration enables us to provide seamless service
across continents while maintaining the personal touch and market expertise they expect from us."

The team’s recent notable sales include Manoir de Pigranel, in Mougins, for $45 million, and Villa Aquila, in
Cannes, for $42 million. Current listings include Chateau Louis XIII, in the prestigious La Californie district of
Cannes, for $33.54 million, and a waterfront estate in the exclusive French Riviera enclave of Eze-sur-Mer, for
$32.5 million.

The collaboration enables Douglas Elliman's extensive client base to access premier properties throughout
France and Monaco while providing French and Monaco-based clients direct access to luxury real estate
opportunities in the U.S. through Elliman's unparalleled network of agents and offices across major American
markets.

The expansion into France, Monaco and St. Barths represents the first of several strategic markets Douglas
Elliman plans to enter, with additional territories including the French Alps and Paris expected to be announced
in the coming months.

Unlike traditional franchise models, Douglas Elliman’s approach emphasizes substance over scale, carefully
selecting real estate professionals whose work ethic and client service standards reflect Elliman's
entrepreneurial culture. The initiative enables the company to directly serve the growing international real estate
needs of its agents, clients, and development partners without relying on third-party intermediaries.
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About Douglas Elliman Inc.

Douglas Elliman Inc. (NYSE: DOUG, “Douglas Elliman”) owns Douglas Elliman Realty, LLC, which is
one of the largest residential brokerage companies in the United States with operations in New York,
Florida, California, Texas, Colorado, Nevada, Massachusetts, Connecticut, Maryland, Virginia and
Washington, D.C. In addition, Douglas Elliman sources, uses and invests in early-stage, disruptive
property technology (“PropTech”) solutions and companies and provides other real estate services,
including development marketing, property management and settlement and escrow services in
select markets. Additional information concerning Douglas Elliman Realty is available on its

website, www.elliman.com.

Investors and others should note that we may post information about Douglas Elliman Inc. on our
website at investors.elliman.com or, if applicable, on our accounts on Facebook, Instagram, LinkedIn,
TikTok, Twitter, YouTube or other social media platforms. It is possible that the postings or releases
could include information deemed to be material information. Therefore, we encourage investors, the
media and others interested in Douglas Elliman to review the information we post on our website

at investors.elliman.com and on our social media accounts.

Forward-Looking and Cautionary Statements

This press release includes forward-looking statements within the meaning of the federal securities law. All
statements other than statements of historical or current facts made in this document are forward-looking.
These statements include, but are not limited to, statements regarding the future plans, strategies and results of
Douglas Elliman. We identify forward-looking statements in this press release by using words or phrases such
as “anticipate,” “believe,” “estimate,” “expect,” “intend,” “may be,” “continue” “could,” “potential,”
“objective,” “plan,” “seek,” “predict,” “project” and “will be” and similar words or phrases or their
negatives. Forward-looking statements reflect our current expectations and are inherently uncertain. Actual

results could differ materially for a variety of reasons.
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Risks and uncertainties that could cause our actual results to differ significantly from our current expectations
are described in our Annual Report on Form 10-K for the year ended December 31, 2024 and our Quarterly
Reports on Form 10-Q filed thereafter. We undertake no responsibility to publicly update or revise any
forward-looking statement, except as required by applicable law.
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